









































Copied from an original at The History Center. ~ www.TheHistoryCenterOnline.com  2013:023



Copied from an original at The History Center. ~ www.TheHistoryCenterOnline.com 2013:023
J

 ILUTFITING T PR

Esj

TROUT'S EXPANSION
BRAKE DRUM

SHAFT, CLUTCH ©
SPRING RELEASE

CHAIN TIGHTENER




Copied from an original at The History Center. ~ www.TheHistoryCenterOnline.com 2013:023

ROVIED HQISTS

‘Especially designed for geared units
\ | and standard rigs

[

BALL BEARING i
THRUST

BALL BEARING
THRUST

RELEASING
SPRING

LOOSE DRUM




Copied from an original at The History Center. ~ www.TheHistoryCenterOnline.com 2013:023

* LUFKIN ﬁ

Left: Sykes-Herringbone Gear Gen-

erator. This machine has been in-

stalled in the Lufkin plant for gen-

erating the gears used in the new
Lufkin Unit only.

Right: Bullard Turret Boring mill.

This machine faces and bores fly

wheels, “V” belt sheaves, etc.,

without rechucking. This is ac-

complished by means of the turret
head.

Left: Sykes Tooth
Herringbone Gear,
for the new Luf-
kin Unit.
Right: “Lapping
machine used
for lapping in and
matching to insure
absolute precision
of the Sykes tooth
gear and pinion of
the new Lufkin |
Unit. Gears and §
pinions are cut to §
within .003” and
then lapped in with
ground glass

. . . E employed in all departments. A constant rigid
Luf:m .Umts lcumeT;lhrough the sh;)pl in re:!.:ar and oil. inspe_ction department is maintained which. kegps
production style. e most “P_'“" ate machines CENTER: ON THE PRODUCTION Lufkin products up to a stand_ard otherwise im-
are used and modern production methods are LINE AT LUFKIN possible to attain.
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LUFKIN
LINE

The LUFKIN LINE

Published to promote Friendship and Goodwill with its cus-
tomers and friends and to advahce the interest of its products
by the Lufkin Foundry and Machine Co.

A. E. CupLiep, Editor

Vol. 10 MARCH-APRIL, 1930 No. 2

COURTESY

Courtesy is a consideration no longer optional in any
field of endeavor. It is now a consideration which is ex-
pected and is demanded by all who transact business one
with another. In recent years, courtesy has become a
fundamental business principle which must be recognized
and observed by every business and individual, large or
small, rich or poor, which would succeed. It is in evi-
dence in every hotel, restaurant, theatre, church, club,
office and well governed places of business that we enter.
People of all classes expect it, demand it, and are en-
titled to it. Which of us continue to patronize any place,
individual or establishment where it is not practiced?

True, it is difficult to be courteous under all condi-
tions. Some men feel that there is a limit to the insults
one can take and maintain dignity, yet, the position of
the truly courteous man is—we should so practice and
teach it—that courtesy, regardless of circumstances, al-
ways pays; that lack of courtesy in others is no excuse
for discourtesy on our part; that we cannot be insulted
unless we accept an insult, and that the acceptance of an
insult, is degrading. A gentleman will not insult us, and
no one else can. Because a pig grunts at us is no reason
why we should grunt back.

How courtesy reacts for the benefit of those who prac-
tice it, is illustrated by the story of a man who, riding
at night in the automobile of a friend, noted that drivers
of cars moving in opposite direction invariably dimmed
their lights, finally said to his friend, “What courteous
drivers you are meeting tonight. Everyone whom we
have met has dimmed his lights. I have never had that
happen to me. People go right by me with their head-
lights glaring me blind. I wonder what is the matter
tonight ?”’

“l always use my dimmers first,” quietly remarked
my friend.

=5

Department of Commerce reports show that motorists
of the United States alone of all the world pay as little
as, or even less than, 20 cents a gallon for gasoline. Even
such near neighbors as Canada and Mexico pay 23 to 36
cents, while in such populous countries as Great Britain,
France, Italy, Germany and others the retail price runs
as high as 40 cents. Bolivian motorists pay 65 cents a
gallon and the world average, outside the United States,
is around 35 cents.

The figures indicate beyond question this country
owes its bargain to its national petroleum resources and
to the industry that has developed them. The American
petroleum industry’s ingenuity, enterprise and willing-
ness to meet the buying public more than half way are
directly responsible.

Here's the Jokes

Frankly second hand—Age
not guaranteed.

“Low bridge,” shouted the bus conductor. “Every-
body keep his seat and face to the front.”

A gay little flapper up forward turned around, smiled
sweetly, and said, “You know that can’t be done.”

Caddy (to new English member of the golf club):
“Do you like an ’igh tee, sir?”’

“What’s it to you if I like an ’igh tea or a dinner?
You put the ball on the 'ump, and I'll ’it it.”

After terrific struggles, the freshman finally finished
his examination paper, and then, at the end, wrote:

“Dear Professor: If you sell any of my answers to
the funny papers, I expect you to split fifty-fifty with
me.

“How much does it cost to run your car, Tom?”
“I can’t say how much it costs to run it, but it has
cost me over $50 to leave it standing still.”

Why did you join the Salvation Army?
So I could play my cornet in public.

Neighbors used to drop in for a call; now they call
in for a drop.

“I guess we'll make port,” said the sailor as he threw
in another handful of raisins.

Being shot at sunrise is all right if you don’t have to
work the next day.

“Why don’t you get out and find a job? When I was
your age I was working at $3 a week and at the end of
five years I owned the store.”

“You can’t do that nowadays, dad; they have cash
registers.”

“Don’t you speak to that salesman any more?”

“No! Whenever I pass him I give him the geological
survey.”

“Geological survey?”

“Yes, that what’s commonly known as the stony
stare.”

Salesman—"“You didn’'t know who I was down at
Waco last week.”
Purchasing Agent—No, who were you?”

Gasoline long has been known as the cheapest com-
modity in general use in this country. American mo-
torists are buying the lowest-priced gasoline in the
world.
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